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Invitation to subscribe for 
shares in Oncology Venture

Oncology Venture has a mature pipeline and cutting 
edge technology. We are excited to announce that we 
will be taking Oncology Venture into the next stage of 
development and commercialization.Therefore we are 
delighted to announce that Steve Carchedi has agreed to 
lead the company into the next phase. Steve Carchedi’s 
successes over the past 30 years in the Oncology 
space proves his ability to build value for patients and 
shareholders. We are excited about the possibilities and 
the future for Oncology Venture.

Duncan Moore, Chairman of the Board

TAKING THE NEXT STEP IN OUR JOURNEY



Management changes for accelerated 
commercialization
Based on the mature pipeline of cancer drug products that Oncology Venture has 
built up over the years, the company is now ready to commercialize its pipeline.

On September 4, it was announced that 
the Board of Directors had appointed Steve 
Carchedi as the new CEO of Oncology Ven-
ture. He will succeed Dr. Peter Buhl Jensen, 
who will move into the role of Chairman of 
Oncology Venture’s Medical & Scientific Advi-
sory Board. At the same time, Henrik Moltke 
was appointed The new CFO.

Steve Carchedi has more than 30 years of 
experience in the biopharma industry. He 
was previously responsible for Johnson & 
Johnson’s global launch of Velcade® – an on-
cology 

drug with peak sales of more than 
USD 500 million. Carchedi also took the lead 
of Mallinckrodt Pharmaceuticals’ commercial 
organization, which now has a market cap of 
USD 7.2 billion. 

He holds an MBA and B.Sc. in Marketing and 
was most recently CEO and Board member of 
the US company Apexian Pharmaceuticals. He 
also serves on the Boards of Sunesis Pharma-
ceuticals and BioNumerik Pharmaceuticals.

Henrik Moltke, M.Sc. (Econ), has more 
than 30 years of experience from CFO and 
Senior Vice President roles in the life science 
industry. His career has mainly focused on 
financial transactions, IPO activities, investor 
relations and communication at companies 
including Novo, NeuroSearch, Scandinavian 
Micro Biodevices, Astion Pharma, Ferrosan. 
He also has broad experience from Board 
positions in several listed companies, and is 
currently serving on the Boards of Werner 
Richters og Hustrus Legat, Initiator Pharma, 
Hartmanns.

AI-driven drug development
The market for anti-cancer drugs is huge and new developments are 
constantly being made in the fight against the disease. More than 200 types 
of cancer have now been identified, making the cancer drug market one of 
the largest worldwide with an estimated annual value of more than USD 100 
billion. The incentive to find new and effective drugs is therefore clear. 

Driven by AI, machine learning and algo-
rithms, Oncology Venture has a clear strate-
gy in the precision medicine for cancer field. 
The company has a cutting-edge techno-
logical platform, which is the reason behind 
Oncology Venture’s major developments in 
product development and cancer treatment 
in recent years. It is now time to take the 
next step in our development, to commer-
cialize the company.

Faster time to market
Oncology Venture is active in a market 
where success are extremely profitable. This 
is especially true in the market for precision 
medicine, where demands from patients and 
healthcare are growing. AI-based diagnostic 
tools are increasingly being used to approve 
drugs in this field – especially in the US, 
where the US Food and Drug Administration 
(FDA) is encouraging these strategies and 
often rewarding them with an accelerated 
process to approval.

Oncology Venture is at the absolute 
forefront of precision medicine and the 
company’s proprietary technology includes 
a unique and cutting-edge technology 
platform. The company’s pipeline currently 
consists of seven mature drug candidates, 
see the table below. Oncology Venture is 
now entering a stage where the focus will be 
on commercializing and prioritizing the pipe-
line according to efficacy, time to market, 
potential, access to distribution from the 
drug manufacturer.

Based on these criteria, Oncology Venture 
has decided to intensify its efforts to com-
mercialize Dovitinib, 2X-121, LiPlaCis and 
Ixempra.

Most of the proceeds from the issue will 
be used to accelerate the development of 
these drug candidates, obtain approval and 
speed up their commercialization.

Cutting-edge technology
Oncology Venture has developed and ob-
tained a patent for technology that helps

 to create more personalized treatments 
for cancer patients. The DRP® technology 
platform is being tested and used in the 
development of anti-cancer drugs as a tool 
for identifying how likely it is that a patient is 
to respond to a given cancer drug.

Oncology Venture has used its DRP® tech-
nology to develop Patient Response Predic-
tion (PRP®), a powerful tool for a large co-
hort of cancer patients. PRP® is focused on 
the development of consumer products and 
services as a means of generating personal-
ized treatment plans, which makes it easier 
for patients and physicians to determine 
optimal treatments in individual cases. 

Oncology Venture’s technology platforms, 
DRP® and PRP®, have attracted a great deal 
of interest from cancer patients, research-
ers, healthcare and the pharmaceutical 
industry. The company has therefore de-
cided to gradually explore the possibility of 
commercializing the platforms.

Oncology Venture



Pipeline

PRODUCT INDICATION REACHED PHASE
Dovitinib Renal Cell Carcinoma Phase 3

2X-121 (PARP-inhibitor) Ovarian cancer Phase 2

Ixempra® (Ixabepilone)* Metastatic Breast Cancer Phase 2, EU

LiPlaCis® Metastatic Breast Cancer Phase 2

Irofulven Prostate cancer Phase 2

APO010 Multiple Myeloma Phase 1/2

2X-111 (liposomal doxorubicin) Metastatic Breast Cancer Phase 2

*Approved and commercialized in USA

FDA approval
In August 2019, the FDA approved an inves-
tigational device exemption (IDE) application 
for use of the drug response predictor 
LiPlaCis DRP® in a planned pivotal Phase III 
trial. The FDA is also evaluating Oncology 
Venture’s investigational new drug (IND) 
application for the drug substance LiPla-
Cis®, which has primarily been developed 
as a new treatment for heavily pre-treated 
patients with metastatic breast cancer.

CEO statement
Since its inception in 2004, Oncology Venture has progressed from a mission to 
improve cancer care to a company with cutting-edge technology and a pipeline 
of promising anti-cancer drug candidates. That is why, with great respect and 
confidence, I have accepted the position of CEO for Oncology Venture.

Although this is a new role for me, I see it 
as a great opportunity to be involved in a 
new chapter of Oncology Venture’s history, 
to go the whole way and commercialize the 
business, its products and technology, and 
take the company to the next level. 

As soon as I received the offer, I could see 
this was a company that did not realize its 
huge potential. Oncology Venture has a 
cutting-edge technology platform with DRP® 
and PRP®, which has led to the development 
of several products for treating cancer. The 
technology has also been used to develop 
new drugs that could significantly improve 
quality of life for many people. Nor should 
the fact that Oncology Venture’s proprietary 
technology platform is totally unique be 
discounted. I would even go so far as to say 
that the company’s platform will make a sig-
nificant contribution to the creation of to-
morrow’s precision medicine. It’s a question 
of getting the right drug to the right patient 
at the right price as efficiently as possible. I 

believe that Oncology Venture’s technology 
platform will provide the key.

Oncology Venture already has an incredibly 
promising pipeline. Commercializing the 

product portfolio based on the best ap-
proach for both cancer care and Oncology 
Venture’s shareholders is therefore the 

highest priority. The focus for the near fu-
ture is therefore clear. We will be using all of 
the resources that are available to succeed 
in our ambition. Oncology Venture is a rela-
tively small company with a large portfolio. 
To succeed with our ambitious, but fully 
realistic plan, we need to raise new capital 
and prioritize projects in the portfolio. 
Against this background, we are now issuing 
new shares and making a strategic review of 
the portfolio.

CEO

Steve Carchedi
”Cutting-edge 
technology and a 
highly promising 
pipeline

An investment in Oncology Venture will accelerate 
the development of new cancer therapies. The 
cancer drug market is huge, which also means that 
success is extremely profitable
 
Henrik Moltke, CFO Oncology Venture

”

www.oncologyventure.com



Fast facts about DRP®

Oncology Venture’s strategy is to combine its innovative 
screening method, Drug Response Prediction (DRP®), 
with a late-stage drug development portfolio. DRP® pro-
vides a genetic fingerprint that reveals the weak spots of 
a specific tumor. DRP® screening can therefore be used 
to identify those patients who are most likely to respond 
to a particular drug treatment. DRP® can be used both 
to identify the right patient population for clinical trials 

during the drug development process, and to select the 
optimal cancer drug for individual patients in the clinical 
setting. By only including patients with sensitive tumors 
in Oncology Venture’s clinical trials, DRP® can dramat-
ically improve the overall treatment response. When a 
drug has reached the market, DRP® can identify those 
patients who are most likely to benefit from a specific 
treatment.

The offer

Amount: Maximum issue of 50,341,080 
new shares, corresponding to a maximum 
amount of SEK 100,682,160

Shares: Seven (7) existing shares gives the 
right to subscribe for five (5) new shares

Subscription: Subscription is made of Units 
at a subscription price of SEK 2.00 per Unit, 
where each Unit contains one (1) share and 
one (1) warrant. Each warrant gives the right 
to subscribe for one (1) new share at a price 
of SEK 6.00 within a 24-month period

Subscription period: The subscription peri-
od is October 31 - November 14. The Board 
of directors may extend the subscription 
period

Record date: October 29

Full terms and conditions: Available in full 
prospectus at www.oncologyventure.com 
and www.hagberganeborn.se

Oncololgy Venture was founded by Professor 
Emeritus Steen Knudsen in 2004 under the 
name of Medical Prognosis Institute. The 
company was founded with the vision, mis-
sion and strategy to improve the therapeutic 
benefits of cancer drugs for selected patient 
cohorts using its cutting-edge platform for 
drug response biomarkers, DRP®.

In 2018, Medical Prognosis Institute was 
merged with Oncology Venture with the 
aim of increasing the focus on how artificial 
intelligence (AI) can be used to optimize the 
process of drug development. 

Oncology Venture uses Drug Response 
Prediction (DRP®) to increase success prob-
abilities in clinical trials. DRP® has shown an 
ability to generate a statistically significant 
prediction of the clinical outcome of cancer 
patients receiving drug treatment in several 
clinical trials.

DRP® changes the odds for successfull 
anti-cancer treatment. Instead of treating 

all patients with a certain type of cancer, 
the patient’s tumor genes are screened first 
and only those patients who are most likely 
to respond to the treatment are treated. 
A more well-defined group of subjects 
reduces risk and cost, while optimizing the 
development process.

With a new management team in place, On-
cology Venture is now taking the next step 
in its development. The company is focusing 
on commercializing the pipeline and eventu-
ally the company’s technology platform.

Oncology Venture’s 
history and development


